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Karate/Students learn personal discipline
belts when we come in, because they’ve worked for a
few years to get that.”
Which all sounds OK for
the ponytailed brown belt
until you realize Kelly
McHugh — Shannon’s 13year-old sister — earned
her black belt in January.
“I have to bow to my sister,” Shannon says with a
sheepish smile. “I have to
bow to all black belts (but)
she’s like, ‘You know you
wanna bow to me.’ ”
Not even sibling rivalry
can disrupt a culture cultivated through centuries of
respect. Sensei Andrew
Faupel won’t allow it.
As sensei and owner of
Kenkojuku, the thirddegree black belt upholds
the values and customs of
karate, teaching lessons of
self-defense and deference.
“The kids listen to him,”
Collingswood resident Jason Walton says of Faupel.
“At other places they listen
out of fear, but here they listen out of respect.
“Everybody emulates
him (Faupel) and wants to
obtain that black belt and
be the man outside.”
A sensei operates differently from other teachers
and coaches. Likewise, the
relationship forged between student and sensei is
a unique dynamic.
“I know my two girls
have just as much respect
for him as they do for any of
the teachers they have at
school,” says the McHugh
girls’ father Bob.
“He’s up there with that
level because he’s encouraging.”
Sixty-five years after
Robert Trias opened the
United States’ first dojo in
Phoenix, Ariz., Americans
continue to get a kick out of
karate. The lessons learned
at a karate school translate
into
the
classroom,
McHugh believes.
“The best part about
this, is you know in order to
get to that next level, you
got to go to class. It helps
you in the next level of

school. It follows through
with school and everything
else.”
Lessons like what?
“Well, there’s discipline,” Kelly says. “That’s a
big one. When people annoy
you, you got to control yourself.”
Control is a biggie, Shannon says.
“Control is kind of like
the focus here, because if
you have control and experience, you can defend
yourself in any kind of
way,” she explains.
“And you learn to trust
other people. If you can’t
trust people here, then you
can’t really complete the
partner drills.”
If these life-changing lessons are the main motivation to take karate, its convenience must rank a close
second. Unlike other sports,
karate doesn’t require balls
or equipment to practice,
just living room space.
For Cherry Hill’s Eddie
Teaw, there’s an element of
teamwork not experienced
in his days of running
track.
“In a track environment,
that’s a very competitive
environment,” says Teaw, a
28-year-old black belt.
“You’re running to first
place, whereas here we’re
all here to help each other.
“Even though we’re different ranks, we’re all trying to achieve the same goal
here. . . . And this culture of
welcoming support within
our class definitely comes
from him (Faupel).”
Faupel learned under
eighth-degree black belt
Sensei Masakuzu Takahashi — who heads the U.S.
Kenkojuku Karate Association — and inherited practices from Takahashi’s
Queens, N.Y., dojo, including the motto, “Inner
Strength with Outward Humility.”
But Faupel deviates
from Takahashi’s teachings
in the way he grades children, holding them to the
same standards as adults.
“We have the same philosophy in that we teach ka-

rate,” he explains. “We
don’t teach 3-year-olds; we
don’t have birthday parties.
We’re here to teach martial
arts and do it in a way that
creates leaders.”
Bob McHugh sits in the
lobby while his daughters
finish the hourlong class.
He’s observed that Faupel
lets children know their
weaknesses without calling
them out.
“He’s got the good teacher knack not to isolate anyone else, but you happen to
know, if you see somebody
weak on something, that
just happens to become the
lesson of the class, McHugh
says.
“I tell people, if you don’t
want to be here, I much
rather you not be,” Faupel
says.
As the director of wellness at Virtua Health in
Voorhees, Faupel treats his
marital-arts business as
“my passion, not my profession.”
He learned as a teenager
— when two former teachers disbanded the South
Jersey Karate Club dojo because of financial problems
— that money can undermine one’s professional discipline.
“You always look to
your instructor as a model
of excellence but when
you’re older you realize everybody’s human,” Faupel
insists.
“I remember going to
that meeting when they
split up and the banter back
and forth and the cursing.
I’m like, you guys missed
the boat. You used to do this
more because you cared
and not about the money.
“It’s never been about
the money for me.”
Walton, 39, had his own
bad experience with karate,
wasting two months as a 12year-old learning simple kadas or — as he later found
out — not much.
With that in mind, two
years ago Walton was careful about which karate
school to choose for his son,
Nicholas.
“I didn’t want to send

him to a place where he
wasn’t getting anything,”
Walton says.
Not long after signing
his 6-year-old, Jason Walton
signed on, too, beginning a
journey that would take his
training from Kenkojuku
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